A Live Business
With a Live Man |

The store of J. 8. Thompson, |deal to Fairmonts business sec-|
: *

Jr. shown above is not. an old|tion it has added a progressive |

firm'in faet it isa very recent
addition to Fairmont.
opened for business J,_afguary S,

It was |

element to the spirit of business
that i1s absolntely essential to a
small town development, without

1918. but a more lusty infant it|competiton merchants and pa-

i wonld be hard to find were you

trons suffer alike 2ud Mr. Thom-

to search the width and breadth |pson has brought with him a

of the land. |
Mr. J. 8. Thompson;, (Joe)
the proprietor is a mrafive of

| gpirit of competition thatis bene

ficial to both merchant and cus-
tomers. During last tobacco

| Robeson eounty, a home grown | aund cotton season Mr. Thomp-
son was desperately 11l witn ap-

produet, born and reared about

six miles from Lumberton, and!
it was in Lumberton that he be |
lcame asgociated with White &1
Gough and laid the foundation|fact, his life was at one fime
for his splendid training in the | despaired and as you can readi-
mercantile business. They like!ly imagine his business without
to say over in Lumberton that! his effective leadership did not
White & Gough bought Mr.ipresent its best face forward.
’fhompson along with the first | This year, however, Mr. Thomp-
|stock of goods (hey purchased son announces that he will go
for Mr. Thompson was the first after it, hammer and tongs, as
clerk they had and was closely | the old saying is and those who

sive methods of obtaining busi-
ness could not be executed, In

pendieitis and his usual progtes- ‘
!

!

Store of J. 8. Thompson: Jr.
_—“—_—“—_—

indenfified with their splendid|last year missed visiting his

success. Mr Thompson was
with this firm six years ani dur-
ing that time became ¢xpert at
the intricate art of buying bar-
gains in such a way that they
can be sold cheaply. His store

store will certainly be there this
season, as can be seen by the
cut o this page his store is one
of prettiest in Fairmont and the
outeide leaves only a bare idea
of the tremendous stock to be

embodies this prineiple—The
principle of all the greatest mer-
|chants of - recent years—buy
‘cheap and sell cheap and for
cash. It is a great game this
‘game of merchandising and Mr.
Thompeon plays it skillfuily as
his full line of bargains in shoes,
clothing and general merchan-
'dise bears witness,

' His store has added a great

found inside. His stock is as
nearly complete as a stock can

be and is all new clean goods.
[t is a fine store a big adaition to
the town and every wisitor to
Fairmont should visit it.

For Best Brauds of Shoes see
J. 8. Thompson.




